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Commercial Marketing Negotiations

ENGAGEMENT CASE STUDY: Rate Case Support

Overview
Proprietary data set of pipeline financials o
and 100 rate case data fields, including z 2"
moratorium/comebacks, return, proxy groups, gm%-
capital structure, testimony, etc. Ew%
&
Support Needed 5% I I I l [ |
Enabling pipelines to better R R NN 2!2 11 1 2!6 2!? 111 2!8
negotiate transport costs RATE CASE INITIATION

Ultimate Value Delivered

. Consolidated infrastructure

& regulatory data unavailable
elsewhere in the marketplace

- Assess rate risks

-Speed to access rate intelligence for

pipes shipped on, and competitors
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PRACTICE AREAS

ENGAGEMENT CASE STUDY: Rate Case Support — Proposed ROE
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RP 17-598
RP 18-877
RP 18-922
RP 18-923
RP 18-940
RP 18-1126
RP 19-165
RP 19-343
RP 19-352
RP 19-1291
RP 19-1340
RP 19-1353
RP 19-1426
RP 19-1634
RP 20-131
RP 20-467
RP 20-908
RP 20-921
RP 20-980
RP 20-1060
RP 21-100
RP 21-441
RP 21-525
RP 21-760
RP 21-778

Commercial Marketing Negotiations

ENGAGEMENT CASE STUDY: Rate Case Support — Final Rates
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